Teachers’ Retirement System
of the State of Illinois

RECEIVED
MAY 11 2004

TEACHERS' RET. SYSTEM

Private Equity Manager Questionnaire

The Teachers’ Retirement System of the State of Illinois (“TRS”) Private Equity Manager
Questionnaire will be the primary source of information for TRS to evaluate Sterling Venture
Partners II, L.P. (the Manager) as a potential provider of services. For this reason, it is
important that the information provided be complete and in the format requested. Please keep
your response to each question to one or two pages. In addition, please restate the question on
each response. Many questions can be answered with a brief response. Please submit your
completed questionnaire with attached exhibits, tabbed accordingly, as a bound document.

Organization and Management

1. Contact and Company Information:

Name of Firm: Sterling Venture Partners

Mailing Address: 1033 Skokie Boulevard, Suite 600
City: Northbrook State: IL Zip Code: 60062
Phone: 847-480-4000 Fax: 847-480-0199

Federal Employer Identification Number: 36-429-8625

Contact Person(s):
Name: Eric Becker Phone: 443-703-1701
Title: Managing Partner Fax: 443-703-1750  Email: ebecker @sterlingpartners.us

Name: Michael Bronfein Phone: 443-703-1710
Title: Managing Partner  Fax: 443-703-1750  Email: mbronfein @sterlingpartners.us

Name: Daniel Rosenberg Phone: 847-412-6252
Title: Partner Fax: 847-480-0199  Email: drosenberg@sterlingpartners.us

2. Is your firm currently registered as an Investment Advisor under the Investment Advisors Act
of 19407 If yes, please attach a copy of your most recent SEC Form ADV (tab as Exhibit A).
If no, please explain why.

No, SEC regulations do not require private equity managers to be registered.

3. Is your firm currently registered to do business in the State of Illinois as an Investment
Advisor?
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No, current regulations do not require private equity managers to be registered.

. Describe the entity TRS would contract with for the proposed investment advisory services,
and the ownership structure of that entity. Provide each identified entity’s involvement in
private equity within the last five years.

SV Partners 11, L.P., the General Partner of the Fund, and Fund Management Services,
LLC, an affiliated management company, will provide management and administrative
services. Fund Management Services is a wholly owned subsidiary of Sterling Partners,
the holding company of Sterling Venture Partners.

During the past five years, Fund Management Services has overseen the operations of
Sterling Venture Partners L.P., a $136 million Venture Capital Fund and Sterling
Capital Partners, L.P., a $316 million Middle-Market Buyout Fund.

. Is the management entity covered by errors and omissions insurance? If yes, how much
coverage do you have? If no, please explain why.

Yes, $5,000,000.

. A.) Have there been any changes in ownership structure in the last five (5) years? If yes,
when? Please describe nature of change.

Yes, the ownership structure has remained an independent private partnership,
although one new partner (Merrick Elfman, Managing Partner of Sterling Capital
Partners) has been admitted in the past five years.

B.) Are there any anticipated changes in the ownership structure, core line of business, or
senior staffing of your firm?

No.

. What safeguards for the investors is your firm providing in the event there is turnover of key
people in the firm (e.g. limited partner advisory board, key person provisions, and/or no-fault
termination provisions)?

We will provide protection to the Limited Partners with a key person provision.

A Limited Partner Advisory Committee will be established.

. Provide an organizational chart (tab as Exhibit B). Include the number of investment
professionals and non-professionals. Identify your key employees by title, years with your

firm, years as an investment professional, years of Private Equity experience, and educational
background. Also, please provide a short biography of the individuals.
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Attached as Exhibit B.

Give a brief description of your firm’s compensation arrangements for investment
professionals (e.g. salary, bonus, group/individual performance incentives, profit sharing,
equity ownership, etc.).

The Manager’s compensation structure is designed to align the interests of its
investment professionals with those of its investors while attracting, developing and
retaining preeminent talent at every level. In addition to competitive salaries and
benefits, the Manager provides equity participation, in the form of the General

Partner’s carried interest which vests over time, to its professionals, beginning at the
Associate level.

Is your firm planning to hire any additional personnel, professional or support, in connection
with the management of the new fund? If yes, please explain. If no, please explain.

We anticipate hiring one additional Senior Associate/Vice President in the second half
of 2004, to replace a current Senior Associate who is entering business school later this
year.

Does your firm do business in areas other than asset management (brokerage, consulting,
etc.)? If so, please provide a listing of your firm’s divisions along with their contribution to
the firm’s total revenues and expenses (in percentage terms). Is it anticipated that the entity
TRS is considering retaining will use the services of affiliate firms? Do you consider this a
conflict of interest? Why or why not?

No.

Did or will the firm provide or share, agree to provide or share, or arrange to receive, provide
or share any payment, compensation, benefit or reciprocal influence, direct or indirect, to any
individual or entity for assisting in: (a) soliciting, marketing for, or obtaining the
engagement; or, (b) maintaining the engagement or performing the services pursuant to the
engagement? If the answer is “yes,” provide for each such individual or entity: (a) the name
and address of the individual or entity, (b) a description of the assistance provided, and (c)
the payment, compensation, benefit or reciprocal influence. (In the event the investment
manager has agreed to pay a third party any introduction or referral fee in the connection
with the proposed investment management relationship with the System, Staff shall disclose
to the Board in writing before the investment relationship is approved by the Trustees the
identity of the payee as well as the terms of any such proposed payment prior to the System
becoming obligated to proceed with the investment. )

Yes.
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Name of Agent: Myron M. Cherry & Associates
Address: 30 North LaSalle Street

Suite 2300

Chicago, Illinois 60601

The agent’s services consist of making introductions to various potential investors,
coaching and consulting on the PPM and investor presentation, and acting as a
consultant to the Manager with respect to its fundraising.

For its services, the agent will be paid a fee equal to 1% of the aggregate capital
committed by funds it introduces to the Manager.

We are currently in the process of negotiating a consulting agreement with the Agent.

13. Provide the firm’s most recent financial statements (tab as Exhibit C).

Legal Issues

14. Has your firm ever been involved in any litigation arising from the firm’s role as an
investment manager? Is your firm currently involved in any litigation? Please comment.

Yes, an investment entity of Sterling Capital, Ltd. (the predecessor to Sterling Venture
Partners) brought an action against a brokerage firm relating to the sale of securities to
the entity. The brokerage firm counterclaimed that the entity’s general partner was the
reason for the losses. The case was settled in Sterling’s favor and Sterling paid ne
money to the brokerage firm.

15. Has a civil legal judgment of any kind ever been entered against a shareholder, partner,
member, officer or key employee of your firm? If the answer is yes, please provide the
details including the date of judgment, jurisdiction and the current status of the proceeding.

No.

16. Has any current shareholder, partner, member, officer or key employee of your firm ever been
terminated or forced to resign from his/her employment for reasons related to professional
competence, ethical and/or financial improprieties and/or unsatisfactory performance? If the
answer is yes, please provide the details including the name of the individual and the identity
of the former employer. Please send a copy of the reference authorization letter to the
terminated individual.

No.
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17. Has any shareholder, partner, member, officer or director of your firm ever been charged with
and/or convicted of a criminal offense (other than traffic court violations) or charged by any
regulatory agency with violations of any of its rules and/or regulations or, to your knowledge,
investigated by any regulatory agency for potential violations of any of its rules and/or
regulations? If the answer is yes, please provide all details including the caption of the
proceeding and its resolution and/or status.

No, none of the shareholders, partners, members, officers or directors of the firm have
been charged or convicted of any such offense or violation and we have not been
notified that any of them has been the subject of an investigation for potential
violations.

Assets Under Management

18. Describe the total investment portfolio currently managed by your firm, including the total
assets currently under management. Provide gross and net returns for prior fund(s) and for all
investments made since inception. Provide a separate list for all private equity investments
made, in the format requested in Schedule A (tab as Exhibit D).

Sterling Venture Partners and the General Partner were formed by the principals of
Sterling Capital, Ltd., a private equity firm founded in 1983. Through 1999, Sterling
Capital, Ltd. raised capital for its investments on a deal-by-deal basis. The following
year, the firm began its transition to an institutionally-focused, fund-based investment
model with the sponsorship of Sterling Venture Partners I, a $136-million venture
capital fund raised in 2000, which was followed by Sterling Capital Partners, a $316-
million middle-market buyout fund raised in 2002. Upon the closing of its second
institutional fund, Sterling Capital, Ltd. formally changed its name to Sterling
Partners.

From its inception through 1999, Sterling Capital, Ltd. returned a gross IRR of 48%
and 3.7x invested capital.

A schedule of all Sterling Venture Partners I investments has been included as Exhibit
D. All of the unrealized investments in Exhibit D are valued at the lower of cost or
market as promulgated by GAAP, and do not reflect the substantial value that has been
created but not yet realized.

19. Provide a list of “hard” and “soft” commitments to the fund you are currently marketing.
Please provide the allocation each investor has made, or is anticipating making, to your new
fund. Please provide the total dollar amount of commitments you are seeking for the new
fund. Also, please provide the maximum dollar amount of commitments your firm will
accept for the new fund.
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Fundraising began in March of 2004 with a select initial offering that only included
existing Sterling investors and TRS. Based upon the meetings and discussions we have
had to date, we are expecting hard commitments from the following investors:

SV Partners I1, L.P. (the GP) $6,000,000 to $10,000,000
State of New Hampshire $15,000,000 to $20,000,000
Mercantile Bank $5,000,000 to $10,000,000
Phoenix Life Insurance $5,000,000

Massachusetts Bay Transit Authority $5,000,000

Phoenix Life Insurance $5,000,000

City of Boston $5,000,000

We are seeking $250,000,000 with a hard cap of $300,000,000.

Provide a schedule showing the projected capital calls to the new fund and projected
distributions from the new fund for each year of the partnership.

Year1l | Year2 | Year3 | Year4 | Year5 | Year6 | Year7 | Year8 | Year9 | Year 10

Capital Calls 17% 22% 22% 17% 12% 1% 1% 1% 0% 0%

Distributions 0% 0% 0% 0% 50% 66 % 66 % 50% 33% 17 %

*The capital calls include management fees. Distributions assume an average holding period of four years.

Deal Flow

21.

22.

How does your firm generate deal flow?

Our ability to generate proprietary deal flow and recognize attractive opportunities and
trends results from years of experience in the industries in which we invest. We have
significant expertise in healthcare, business services, education and industrial
technology. This experience and knowledge allows us to identify emerging trends, target
investment opportunities that are poised to benefit from industry changes, and position
portfolio companies to take advantage of these evolving market dynamics. In Sterling
Venture Partners I, approximately 40% of our investments were derived from long-
standing industry relationships from our operating backgrounds.

How extensive is your firm’s network of contacts that serve as a source of potential
investments?

Given our long track record of operating and managerial experience in our sectors of
focus, we have developed a unique network to generate deal flow. Sterling’s long
standing relationships in the sectors in which we invest, and our reputation as
knowledgeable and active investors with significant operational and entrepreneurial
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experience, generated a number of proprietary deals for Sterling Venture Partners I
and will continue to deliver such opportunities for Sterling Venture Partners II.

Sterling has been investing for twenty years, and during that time has built a very large
network of deal sources including industry relationships, co-investors, investment
banks, service providers, etc.

Sterling’s other investment divisions (middle-market buyouts and real estate) also offer
access to deal flow, industry relationships and knowledge. In particular, we enjoy
substantial synergy with Sterling Capital Partners, Sterling’s middle-market buyout
team. Sterling Capital Partners focuses primarily on control investments, but applies
many of the same core practices, including a disciplined investment approach, emphasis
on management development, and application of the Business Value Accelerator
methodology, as we do.

How many potential investments does your firm review in a year? How many investments
are made in an average year?

In an average year, we review approximately 750 investment opportunities. We have
made 19 investments during the approximately four years that we have been investing
Sterling Venture Partners I, for an average of about five per year. We anticipate a
similar investment pace in this fund.

Investment Strategy and Process

Why do you believe institutional investors should consider investing in private equity in the
current market? Please discuss both favorable and unfavorable characteristics of private
equity from the perspective of institutional investors.

The primary reason institutional investors should invest in private equity vehicles is the
superior returns they deliver. Private equity has historically out-performed the S&P
500, NASDAQ and other investment classes by a wide margin. The superior
performance is consistent when viewed over 5, 10, 15 and 20-year periods. The
following table shows relative performance of U.S. Venture Capital versus, U.S.
Buyouts, the S&P 500 and the NASDAQ.

5-Year 10-Year 15-Year 20-Year
U.S. Venture Capital 16 % 25% 20% 16 %
U. S. Buyouts 3% 13% 14% N/A
S&P 500 -3% 10% 11% 12%
NASDAQ -4% 8% 10% 8%
*Source: Cambridge Associates. Annualized returns, net of management fees, expenses and carried
interest as of 6/30/03.
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After several years of poor performance, the current environment for venture investing
is very promising. According to a recent report by Thomson Venture Economics and
the National Venture Capital Association, fourth-quarter 2003 posted a positive one-
year venture capital return (8% ) for the first time in three years. Although the returns
are still below historical figures, the trend is promising. The improved performance
has been largely driven by improving exit opportunities as both the M&A and IPO
markets have strengthened.

The most unfaverable characteristic of private equity is the illiquidity of the
investment. Unlike investments in public securities, etc. the capital committed to a
private equity fund is tied up for an extended period of time. Other unfavorable
characteristics include the relative lack of visibility into the performance of the
underlying portfolio companies, and potentially volatile returns.

What type of private equity strategy does your firm employ? How does it differ from your
peers?

The Manager will seek expansion stage and growth capital investments. The
investment philosophy behind the strategy is founded on deep industry knowledge and
specialization, and a disciplined process that has effectively been used to source and
create investment opportunities, conduct thorough and effective due diligence, develop
strong relationships with management teams, and generate profitable realizations.
Underlying this investment philosophy are four key principles that are strictly adhered
to in order to optimize the prospects for success and differentiate us from our peers.

1. We Only Invest in What We Know

Eric Becker, Danny Rosenberg and Michael Bronfein, the management team,
collectively have over 50 years of operating, managerial and investment experience
in the core verticals that the fund will target for investments including:

Healthcare Services and IT,

= Business Services,

=  Education, Testing and Training, and
® Industrial Technology/Clean Tech.

2. We Apply Rigorous Criteria to Each of Our Investment Opportunities
In particular, we place emphasis on the following factors:
=  Strong Management Team with a Proven Track Record,
= Defensible Competitive Advantage,

®= Recurring Revenue Model,
* Leverageable Operating Model,
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= Diversified Customer Base,
= Attractive Underlying Fundamentals, and
* Fragmented Markets.

3. We Are Actively Involved with Our Portfolio Companies

We believe that active involvement in our investments leads to better outcomes. We
have founded and built successful businesses, and held a variety of senior operating
positions in a number of thriving companies, which provides us a unique
perspective into all aspects of operations at our portfolio companies. Central to our
successful investment oversight and management is Sterling’s Business Value
Accelerator (“BVA”) methodology. Developed and honed over Sterling’s twenty-
year investment history, BVA is a methodology by which the firm becomes actively
involved in its investments, adding value at multiple stages of a company’s
development. BVA is described in more detail in the answer to question 55.

4. We Critically Evaluate Our Performance and That of Our Portfolio Companies and
Make Adjustments as Necessary

We employ a defined process and discipline in all investment decisions and portfolio
oversight. Much as an operating company must evolve in order to succeed, our
firm’s philosophy stresses the importance of continuous evaluation and refinement
of our processes.

There are certain elements of our investment philosophy that we believe are
proprietary to Sterling. Two concrete examples underscore this unique approach.

Tools To Assess Executive Talent

Industry studies, as well as our own experience, show a high correlation
between great CEOs and great companies/great investment returns. In order to
exploit this fact, we developed a proprietary management assessment and
executive development tool that gives us better insight into the capabilities, fit,
and potential of prospective managers. We have a dedicated human resources
executive, Steve Thompson, who oversaw the development of these tools to
identify, assess, and develop executive talent. The details of our proprietary
assessment program is documented in our Human Capital Assessment Manual.

Business Value Accelerator

Sterling has developed the Business Value Accelerator methodology as a means
to translate the decades of managerial, operational and industry expertise
harbored at Sterling into a value-added benefit for our portfolio companies.
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The BVA process is customized for each company’s competitive position,
operating structure, and industry segment and guides a series of activities that
are developed within a predefined framework. During the due diligence
process, strengths and weaknesses are investigated and assessed so that an
action plan for optimizing results may be developed prior to the transaction
closing. We share our due diligence results with the management team post-
closing, and collaborate with them to implement the action plan.

Our strategy to focus on expansion stage businesses and growth capital also
differentiates us from many of our peers. Expansion stage companies entail less risk
than do early stage companies by definition: they have a complete, or nearly complete,
executive management team; are producing and shipping products; their assets are
growing; and are nearly, if not already, profitable. Because of their maturity, they are
generally expected to be more valuable than early stage companies. However, since
2000, the premium commanded for expansion stage companies has declined
dramatically to the point that, on an historical basis, expansion stage companies offer a
compelling value proposition vis-a-vis early stage companies. According to data
provided by the National Venture Capital Association and Thomson Financial, the
average pre-money valuation of expansion stage companies dropped dramatically from
$89.5 miillion in 2000 to $18.7 million in 2003. Over the same period, the average pre-
money valuation of early stage companies declined from $26.7 million to $7.9 million.
The result is a contraction of the risk premium from $62.8 million four years ago to
$10.8 million last year, an 80% decrease.

Beyond their relative attractiveness on a risk/reward basis, we believe our operational
focus, the business value accelerator methodology, and our human capital process have
the greatest impact on the rapidly developing operations of expansion stage companies.
Our operating experience and focus uniquely positions us to provide leverage to
expansion stage businesses.

The investment opportunity that has been presented to TRS by your organization has been
defined in general as a private equity opportunity. Below, please indicate which investment
strategy, as defined by TRS, best describes your proposed investment strategy. Please
comment as necessary.

Venture Capital (focusing on expansion stage and growth capital).
Please provide, based on your firm’s current private equity strategy and policies of
diversification in building a portfolio of private equity, the following diversification

breakdown. What would be your firm’s largest recommended exposure in the diversification
models listed below?
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By Industry Sector Strategy % of Investment # of Investments
Healthcare Services and IT 35%-50% 8-12
Business Services 15%-25% 4-6
Education/Testing/Training 15%-25% 4-6
Industrial Technology/Clean Tech 15%-25% 4-6

By Geography

North America 100% 20-25

By Investment Stage Strategy
Expansion Stage / Growth Capital 100% 20-25

28. If applicable, please describe the firm’s experience in international private equity investing.

Not applicable.
29. What size of a position (% of total capitalization) do you typically purchase in companies?

The ownership positions in the current portfolio range from 10% to 45%. We anticipate
that the positions will range from 20% to 45% in this fund.

Investment Due Diligence

30. What key management qualities are sought in potential investments?

A critical success factor in any investment, and an important component of our due
diligence, is centered on assessing the capabilities of the management team. We have
developed a proprietary method for determining the strengths and weaknesses of the
management team, and the alignment of their skill sets with the strategy and
operational needs of the business, and crafted an approach that integrates the two. The
process includes an in-depth evaluation of management’s past experiences and the
correlation of those experiences to the needs of the prospective portfolio company.

With a dedicated, in-house human resources executive (Steve Thompson), we are

uniquely positioned to conduct a comprehensive and accurate assessment of our
management teams.

For a more thorough understanding of our management assessment process, please
refer to our Human Capital Assessment Manual that was provided to you at an earlier
meeting.
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31. How are objective references obtained?

Due to our depth of experience in the industries in which we invest, and our
longstanding investment history, we are able to tap into our networks to obtain
references from people that did not appear on someone’s reference list. These
references may be from industry sources, or investors who may have had prior
experience working with a candidate. Because these references come through our
personal relationships, we get much more accurate and thorough information than we
would obtain from a stranger. Our human capital assessment process also yields names
from a candidate’s past work experience that we are able to track down either directly
or through our relationships.

32. What questions are the references asked?
The questions that we ask reference are often quite specific to the role of the manager
and the nature of the business. Our management assessment process mentioned in
question 30 above is designed to uncover the various strengths and weaknesses of a
manager. Many of our reference calls are made at the end of our process with
questions focused on areas of concern or weakness that have been uncovered
throughout the assessment. Samples of some general questions are listed below.

Please describe the type of work for which the candidate was responsible?

How would you describe the candidate’s relationships with co-workers, subordinates,
superiors, etc.?

What type of environment do you think would help the applicant to achieve the greatest
probability of success?

Describe the quality and quantity of output generated by the applicant.
What were his/her greatest strengths on the job?

What were his/her weaknesses on the job?

How does the candidate handle criticism? Questioning of his/her ideas?

The applicant seems to feel that he/she sometimes had a tendency to...(describe the
situation or concern that came out of the applicant’s description of events).
Did you ever see that?

What is your overall assessment of the candidate?

Would you recommend him/her for the position? Why or why not?
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Would you hire the candidate again? Why or why not?
Is there anything else you would like to share with me about this candidate?
Is there anyone else you would suggest I contact regarding this candidate?

For a more thorough understanding of our management assessment process, please
refer to our Human Capital Assessment Manual that was provided to you at an earlier
meeting.

How are the products/services of a potential investment evaluated?

Our initial analysis is based on the knowledge we have of the markets in which we
invest. Investments we analyze are usually addressing market needs that we have
identified prior to reviewing the particular company. We analyze multiple companies
in the same space, giving us excellent understanding of the pros and cons of competitive
offerings. By understanding the market need before beginning the analysis of the
potential investment, we are attuned to the market needs, and how well the company
may be addressing them.

The analysis continues with a thorough review of the behavior of the potential customer
base. This is accomplished through the assessment of the sales pipeline and
conversations with current, prospective and former customers. We often introduce
potential customers to the company during the due diligence process to gain first hand
knowledge of both the product or service, and the company’s ability to sell.

In situations where the technical aspects of a business exceed our internal abilities to
conduct an appropriate analysis, we go to our network of industry specific experts for a
more thorough review.

How is the past performance of a potential investment evaluated?

We conduct detailed financial analysis that compares actual results with historical
budgets. The review focuses on the detailed financial drivers of the business and
determines which variances are the result of poor execution, and which are determined
by market realities. The analysis also focuses on the company’s ability to determine
market needs and demands, and its ability to drive sales and develop a meaningful
pipeline that is predictive of actual results.

Reference calls also play an important role. Both existing customers, and potential
customers are contacted to determine how well the company has delivered on its
commitments, and how well it is addressing market needs. In the case of companies
that are venture-backed, we discuss historical performance with the existing investors.
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Although the existing investors are motivated to say positive things, our longstanding
relationships with many of these firms allows us to get the “real story”.

How are the pro forma projections for potential portfolio companies analyzed?

Initially, we look for companies with operating models that satisfy our primary
financial criteria including: recurring revenue, highly leverageable (i.e; non-capital
intensive), diversified customer base, fragmented market and predictable sales cycle.
Businesses that satisfy these basic standards are put through a detailed financial
analysis that focuses on the economic drivers of the business down to a unit basis. By
understanding how a company makes money at a micro level, we can better analyze the
potential risks and opportunities that are presented by the company’s model and
product offering. We then utilize a bottoms-up approach to determine the actual
addressable market, focusing on the specific market needs and niches that a company’s
product satisfies. Based on this series of analyses we adjust the company’s projections,
and/or create our own model to make our determination of the company’s actual
potential. From this model, we determine if the potential of the business justifies the
risk, what the appropriate investment terms are, the potential exit value, and our
projected investment return.

If we make the investment, the depth of our understanding of the operating model
allows us to monitor the performance of the business at a very detailed level.

How is the rate of return analyzed for a potential portfolio company?

The exit strategy is one of the key determinants of our investment decision, and the
strategic decisions we drive, as Directors, always have the achievement of that end goal
in mind. By realistically assessing the likely exit, it is a relatively straightforward
analysis to look at comparable companies and comparable transactions to determine
the valuation techniques (multiples of EBITDA, multiples of revenue, etc.) that can be
expected. By applying these exit valuations to the financial model that we develop
(discussed in question 35) we are able to determine the projected returns.

How are potential investments valued (multiples, cash flow, etc.)?

Potential investments are valued using industry-accepted techniques, including
comparable company analysis and comparable transaction analysis. Typically, a pre-
money value for a potential investment will be calculated by applying an appropriate
multiple to forward revenue or operating income.

What internal review processes are used to screen potential investments?

The table below illustrates the Sterling Venture Partners investment decision-making
process.
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Action Step 1. Incoming deals are logged into Deal Database (DDB). The responsible investment professional
will populate the following: entry date, deal name, company (name/phone/address), date
received, industry, stage of development, source (type/name/phone/address), SVP contact, deal
description and comments. Note: There should be at least one phone number (source phone
number / company phone number) entered into DDB.

Action Step 2. The Sterling Venture Partners’ investment professional reviewing the specific deal will conduct
a preliminary evaluation, criteria screen, and may solicit feedback from other investment
professionals.

Action Step 3. Responsible investment professional will present potential acquisition that meets investment

criteria at the Staff Meeting. Valuation expectations should be prepared and discussed at this
time, as well as potential syndicate partners (if necessary).

Action Step 4. The designated reviewer selects an investment team to work with. At least one member of the
teamn must be a Partner.

Action Step 5. Subsequent to performing the preliminary assessment and criteria screen, the investment team
will initiate a complete review of company, management team, market and financial projections.

Action Step 6. The investment team will qualify the deal for the next action step. If not the team will promptly

decline the opportunity. The investment team will update DDB to reflect the opportunity in the
deal pipeline as a “dead company” and will enter the “reason declined.”

Action Step 7. The team prepares the Prospective Investment Overview (P.1.0.) for the acquisition and
presents it at the weekly meeting for discussion. After presenting the P.1.O. at the weekly
meeting, the meeting participants evaluate and discuss the opportunity. A decision is drawn
whether or not to pursue the opportunity further. If team declines, the investment professional
initiates the rejection process per Step 6.

Action Step 8. A draft of a non-binding letter of intent or term sheet (agreement in principle) will be prepared.

Action Step 9A. If the non-binding letter of intent is signed, the investment professionals will develop a detailed
due diligence plan.

Action Step 9B. Sterling Venture Partners executes initial due diligence work. The initial due diligence review
serves to achieve an understanding of the opportunity including the industry and competitive
landscapes and an analysis of multiple exit strategies. Site visit and management meeting and
interviews are included.

Action Step 10A. | Sterling Venture Partners prepares and identifies on the Due Diligence Master Project Plan
the assigned parties and deadlines to carry out the due diligence procedures.

Action Step 10B. | Sterling Venture Partners requests legal counsel to begin document preparation.

Action Step 10C. | The Due Diligence Master Project Plan has been completed. As a result of Step 10A, 10B,

and this action step, the investment professionals create, compile, and update the Due Diligence
Binder.
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Action Step 11. Once the Due Diligence Master Project Plan is executed and completed, the investment
professionals can assess and evaluate the acquisition through review of the Prospective
Investment Overview, Due Diligence Binder, LOIL, draft closing documents, and other
materials.

Action Step 12. Sterling Venture Partners negotiates final terms and documents and notifies accounting of wire
instructions and estimated funding date. All three Partners (Eric Becker, Michael Bronfein and
Danny Rosenberg) approve transaction by execution of Transaction Approval Form and
forward to accounting,.

Action Step 13. Upon final approvals, professional responsible for the deal executes documents and forwards
copies of all signature pages to accounting. CFO submits wire instructions to financial
institution. The legal documentation is filed and maintained alphabetically.

Action Step 14. The CFO will update the database system for quarterly and annual reporting purposes, as it is
important that the deal information is correctly and completely reflected.

39. Who makes the final decision to invest? Under what circumstances would you decline an
investment?

The investment decision is subject to the unanimous approval of all three Partners of
Sterling Venture Partners (Action Step 12). Investment can be declined at any time due

to any issues raised during the investment decision-making process outlined in question
38 above.

40. Describe how post-investment decisions related to the investment will be conducted.

The primary Partner on each investment prepares and presents a written update on the
portfolio company on a regular basis. This update addresses financial performance,
recent developments, sales pipeline, management, exit, etc. The summary is discussed
by the entire team in the weekly meeting, assuring that everyone is familiar with any
issues facing each of the companies. This practice also assures that each company
benefits from the collective experience and input of the entire Sterling Venture Partners
team.

Any follow-on investments must be approved by unanimous consent of all three
partners,

41. How is the due diligence process documented?

Prior to making an investment, we complete a rigorous investigation of the target
company that follows our due diligence procedures as documented in the firm’s
Investment Policies and Procedures manual. The process includes a thorough
examination of the prospective portfolio company, including its management (including
third party assessment, background checks and reference calls), internal systems,
financial statements and forecasts, customer and supplier relationships, and sales and
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marketing strategies. We also consider a number of external factors, typically
including the industry and competitive dynamics, existing and prospective strategic
relationships, technological developments, regulatory considerations, the total
addressable market size, and exit opportunities. The results of our due diligence,
including any third party assessments, are compiled in the Due Diligence Binders
discussed in the process outline in question 38 above.

42. What portions of the due diligence process does your firm outsource or subcontract (e.g.
legal, audit)? Please describe.

Documentation is always prepared by outside legal counsel, however, the Partner
sponsoring the investment addresses all investment negotiations and business issues
directly. Financial due diligence is conducted in-house, but, from time-to-time, a
nationally recognized firm may be hired to assist in the review. The final piece of our
proprietary management assessment process is outsourced to a firm specializing in
management analysis for private equity investors. In certain instances where the ability
to assess a company’s technology exceeds our internal capabilities, we will utilize
experts to assist in our analysis.

Negotiation

43. Describe the key considerations and deal points in negotiating the pricing, terms, conditions,
representations, and warranties of an investment.

Our primary objective is to protect the downside of the investment while securing
maximum participation in the upside. We also strive to structure terms that will most
effectively align our interests with management.

44. Do you conduct investment negotiations in-house, and to what degree do you use outside
counsel in the negotiation process?

The Partner sponsoring the investment conducts all investment negotiations. Outside
counsel is utilized primarily for documentation purposes.

45. How many times in the last five years has the firm discontinued interest due to negotiation of
terms and/or pricing?

We do not track this figure, but we are focused on value investing and pride ourselves
on not overpaying for investments. As a result of this pricing discipline, we have
walked away from a great number of deals when we were unable to receive investment
terms with which we were comfortable.

46. Provide specific examples of contract provisions your firm has incorporated in contracts to
protect investments.
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We incorporate a number of protective provisions in every investment we make. Below
is a list of some of the terms that we typically require.

Board Seats CEO Selection Approval

Liquidation Preferences Subsequent Financing Approval
Participating Preferred Securities Board Expansion and New Member
Tranched/Milestone Fundings Acquisition and Divestiture Approval
Anti-Dilution Audit Committee Participation

Capital Expenditure Approval Rights Compensation Committee Participation
Budget Approval Rights

Documentation and Closing
47. Describe the process used in the documentation and closing of investments.

See Table on Question 38.

48. What portions of the documentation and closing process does your firm outsource or
subcontract, (e.g. legal, audit)? Please describe.

Legal only.

Exiting/Liquidity

49. How does your firm plan for liquidity in private equity?

Prior to making an investment, we identify multiple exit scenarios for the company. We
then assist in crafting the company’s strategy with the probable outcomes in mind. We
share the experience we have in the monetization of our investments with management
so they can operate the business in a manner that creates the greatest value. When the
company’s performance and market conditions indicate the time is appropriate, we
work with management to best utilize our extensive network of likely buyers,
investment bankers and other agents to identify the most profitable exit. After an exit
vehicle is selected, we remain actively involved in all aspects of the process to drive the
most successful outcome.

As both investors and operating executives, we have gained significant experience
developing high-value exit strategies for companies through both sales and public
offerings. These profitable exits reflect a disciplined process that includes preparing
the company for its liquidity event while carefully assessing and proactively identifying
strategic buyers, value-added intermediaries, or other parties critical to the sale
process.
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50. How many investments has your firm managed through to disposition or complete liquidity?
The Manager has directly managed nine investments in Sterling Venture Partners I
through to dispesition or liquidity, and its predecessor firm, Sterling Capital, Ltd. has
managed an additional 22.

51. How many public offering exits from private investments has your firm accomplished?

Sterling Venture Partner’s predecessor firm has completed two successful public
offerings.

52. Describe your firm’s policy and outlook on public offering versus trade sale exits.

We prefer trade exits unless there is an extremely compelling reason to take the
illiquidity risk associated with a public offering.

53. Does your firm plan to make in-kind distributions or cash only? If in-kind distributions are
expected, under what circumstances will you make in-kind distributions?

We anticipate making primarily cash distributions, but may occasionally make
distributions of highly liquid securities.

Monitoring and Adding Value

54. What observer/directorship rights does the partnership have in a typical investment?

We are directors in 17 of the 19 investments in Sterling Venture Partners I, and have
observation rights in the remaining two investments. We anticipate directorships in all
of the investments in this fund.

55. What does your firm do to add value to the investments after they are made? Please provide
an example of how your firm’s active participation enhances investor value once an
investment is made.

All of our portfolio companies benefit from our active involvement, and we can cite a
number of examples in which our participation had a direct impact on the investment.
Cognitive Concepts, an education company that was successfully sold to Houghton-
Mifflin last year, is one example. Cognitive’s Earobics line of software and
supplemental materials is a market leader in helping teachers improve literacy in
children in kindergarten through third grade. Among the things we did at the company
were: coach the CEQ; assist in the development and implementation of a new sales
effort with more direct sales people; recruit an industry expert to the Board; make
introductions to senior education and government officials to assist in the sales process
to several large school districts; work with management to implement a cost-savings
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initiative; push for the replacement of an ineffective CFO with a new hire that we both
introduced to the company and recruited on behalf of the company; redesign the
compensation plan; drive the exit process from interviewing investment banks, to
taking over the entire negotiation and documentation process in the closing; and serve
as the shareholder representative to protect our LP’s interests in any disputes over the
post-closing indemnity holdback.

Our efforts at Cognitive are indicative of the active role we play from the beginning of
an investment to the end. The ability to effectively transfer our extensive operating
experience to our portfolio companies has been a critical component of our success.
The product of this expertise has been codified as Sterling’s proprietary Business Value
Accelerator methodology.

The BVA process is customized for each company’s competitive position, operating
structure, and industry segment, and guides a series of activities that are developed
within a predefined framework. During the due diligence process, a company’s
strengths and weaknesses are investigated and assessed so that an action plan for
optimizing results may be developed prior to the transaction closing. We share the due
diligence results with the management team post-closing, and collaborate with them to
implement the action plan.

As active Board members, we continue this process via ongoing and rigorous strategic
planning and the creation and updating of metrics that enable us to both mentor the
management team and hold them accountable for specific results. We capitalize on our
operational expertise and entrepreneurial experience in setting strategy, guiding
management, and using our industry contacts to help our portfolio companies expand.

The effective assessment, recruitment, and development of prospective executives are a
critical competitive advantage of ours and that of our portfolio companies. Sterling is
one of only a few private equity firms with a full-time human resources executive
devoted to the evaluation of prospective management teams, staffing and recruiting,
and the establishment of appropriate policies and strategies. Sterling has developed a
proprietary management assessment methodology to evaluate prospective management
teams and their alignment with the strategic and tactical priorities of their companies.

All investing principals at Sterling have received training for this process, and training
is offered to portfolio company executives to improve their hiring success. Sterling's
methodology involves multiple steps including the development of scorecards of skills
and key attributes, a specialized and extensive interview process conducted by multiple
members of the Sterling team, and finally third party validation by a consulting firm.
As a result of this rigorous process, we believe we have a superior ability to assess and
select senior executives who can build valuable franchises.
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56. How frequently is your firm in contact with the management at the companies your firm has

invested in? How often does your firm occupy a Board seat on the companies your firm has
invested in?

Active involvement in our portfolio companies is a critical component of our investment
thesis. As such, we maintain frequent and active contact with the management teams at
all of our portfolio companies.

We are directors in 17 of the 19 investments in Sterling Venture Partners I, and have
observation rights in the remaining two investments. We anticipate directorships in all
of the investments in this fund.

57. Describe the methods employed to determine investment valuations in reporting to investors.

Private Securities:
Investment cost is presumed to represent value except as indicated otherwise as follows:

Valuation should be reduced if a company's performance and potential have
significantly deteriorated. Indications of such deterioration may include, but are not
limited to, the following:

*Insolvency
*The loss of a major customer/client
*Material credit facility defaults not waived or cured

Valuation should be adjusted to reflect a subsequent significant equity financing that
includes a sophisticated and unrelated new investor. (Note: A subsequent significant
equity financing that includes substantially the same group of sophisticated investors as
the prior financing should generally not be the basis for an adjustment in valuation).

If substantially all of a significant equity financing is invested by an investor whose
objectives are in large part strategic, it is presumed that no more than 50 percent of the
increases in the investment price compared to the prior significant equity financing is
attributable to an increase in the value of the company.

Warrants should be valued at the excess of the value of the underlying security over the
exercise price.

The carrying value of interest bearing securities should not be adjusted for changes in
interest rates.

Public Securities:
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Public securities should be valued at the closing price or bid price except as indicated
otherwise in these guidelines.

The valuation of public securities that are restricted should be discounted appropriately
until the securities may be freely traded. Such discount should directly reflect the length
of the holding period at the beginning of the holding period and should decline as the
restrictive period lapses.

When the number of shares held is substantial in relation to the typical trading volume,
the valuation should generally be discounted by at least ten percent.

Has your firm ever managed an investment in a crisis? Please give a brief description.

The firm has a deep legacy of active involvement with our portfolio companies
including serving as interim CEQ, bringing in turnaround specialists, making CEO
changes, etc. Below are examples of two companies in the Sterling Venture Partners I
portfolio that we helped manage through crises, and a brief summary of the role we
played in their turnarounds.

Argent Trading

Argent Trading provides a financial service to large companies to help them restore
value to impaired assets. The Company began to struggle financially as the result of
both disappointing sales traction and high operating expenses. After spending
considerable time on-site at the company analyzing the situation and developing a
strategic plan to cut costs and ramp up sales, we determined the founding management
team would need assistance solving the problems. We brought in a new CEO, with
whom Sterling had worked before, and worked with him to finalize the strategic plan
for turning the business around. Many aspects of the plan required our direct
involvement, including our assistance in helping to secure new partnership agreements,
introduction to prospective clients, assistance in recruiting additional new employees,
etc. The company has been successful executing on the strategic plan, driving an
increase in revenues of 60% and the company’s first profitable year.

VISICU

VISICU offers a new approach to patient care in the intensive care unit of hospitals
through the eICU. Having been founded by two Johns Hopkins Medical school
professors and board certified intensivists; the seed investors recognized the need for an
experienced executive to assist the founders in realizing their vision. When performing
due diligence, Sterling identified the CEO/manager as a potential weakness and
communicated this observation to the existing investors. As a result, they agreed to
assess the CEO's performance within six months of closing. When results were
unsatisfactory they agreed to our recommendation for change
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Given Michael Bronfein's experience as a CEQO, the Board members requested he
assume the role of interim CEQ. Michael accepted the responsibility and took on a
number of challenges. During his five-month tenure, Michael restructured operations to
conserve cash ($1.5M), focused management on measurable short-term goals, and
worked extensively with the Company's beta customer to design and implement a case
study relating to the effectiveness of its solution

The Board recognized Sterling’s contribution by awarding SVP I 10,000 shares of
stock.

What information is required to be reported by portfolio companies? How often is this
information reported?

A strategic plan and annual budget are presented to the Board prior to the start of each
fiscal year, and are subject to Board approval. Detailed strategic and financial updates
are delivered monthly and are compared to the annual plan with a particular focus on
key metrics that are set out for the management team of the company.

What key financial performance measures does your firm use to evaluate the financial
statements of portfolio companies?

In each company, we work with management to determine the divers of value creation
on a unit basis. These key measures are tracked on a monthly basis to determine how
the business is tracking to plan, and what areas of operations may be falling behind and
are in need of management and Board scrutiny. In addition to tracking these
performance metrics, we closely monitor the balance sheet with a particular focus on
the company’s liquidity and financial resources in order to assure it has the financial
resources to deliver on its plan.

What post investment services does your firm provide to the investment companies?

We believe in building strong and sustainable businesses of enduring value. To
successfully accomplish this, we have assembled a team with a thorough understanding
of the operational, human capital, and industry dynamics of each of our portfolio
companies. The ability to effectively transfer this knowledge and experience to our
portfolio companies has been a critical component of our success. The product of this
expertise has been codified as Sterling’s proprietary Business Value Accelerator
methodology.

The BVA process is customized for each company’s competitive position, operating
structure, and industry segment, and guides a series of activities that are developed
within a predefined framework. During the due diligence process, a company’s
strengths and weaknesses are investigated and assessed so that an action plan for
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optimizing results may be developed prior to the transaction closing. We share the due
diligence results with the management team post-closing, and collaborate with them to
implement the action plan.

As active Board members, we continue this process via ongoing and rigorous strategic
planning and the creation and updating of metrics that enable us to both mentor the
management team and hold them accountable for specific results. We capitalize on our
operational expertise and entrepreneurial experience in setting strategy, guiding
management, and using our industry contacts to help our portfolio companies expand.

The effective assessment, recruitment, and development of prospective executives are a
critical competitive advantage of ours and that of our portfolio companies. Sterling is
one of only a few private equity firms with a full-time human resources executive
devoted to the evaluation of prospective management teams, staffing and recruiting,
and the establishment of appropriate policies and strategies. Sterling has developed a
proprietary management assessment methodology to evaluate prospective management
teams and their alignment with the strategic and tactical priorities of their companies.

All investing principals at Sterling have received training for this process, and training
is offered to portfolio company executives to improve their hiring success. Sterling's
methodology involves multiple steps including the development of scorecards of skills
and key attributes, a specialized and extensive interview process conducted by multiple
members of the Sterling team, and finally third party validation by a consulting firm.
As a result of this rigorous process, we believe we have a superior ability to assess and
select senior executives who can build valuable franchises.

62. In what situation(s) would your firm replace the management of a portfolio company?

Although there are a number of reasons that may cause us to replace the CEO of a
company, the primary situations are the following:

Breach of ethics or fiduciary trust;

Inability to execute against the business and strategic plans;
Inability to attract or retain appropriate management talent; and
Inability to attract capital to the business.

Partnership Reporting

63. Briefly describe your internal accounting capabilities and your abilities to fulfill the necessary
reporting requirements of an institutional client.

We have a full-time CFO and accounting staff who prepare monthly financial
statements and quarterly reports, and who work with Ernst & Young to complete the
annual audit.

TRS 000156

EH0594 00157



TEACHERS’ RETIREMENT SYSTEM OF THE STATE OF ILLINOIS
Private Equity Manager Questionnaire
Page 25

64. Is your firm flexible in generating investor requested reports?
Yes.

65. Attach a sample of the most recent quarterly financial report your firm prepares for investors
(tab as Exhibit E).

Sterling Venture Partners I report dated December 31, 2003 is attached as Exhibit E

66. Describe your firm’s information management system. Please provide specifics on hardware
and software.

All limited partner and portfolio investments are tracked via an internally developed
database using Microsoft Excel. All data is housed on a company network server with
access limited to senior accounting personnel. The network server is backed up daily by
both local tape drive and off-site web facility. Maintenance is managed by an
outsourced IT services firm.

References (tab as Exhibit F)

67. Provide a complete current client list with the contact person, address and telephone number.
Please specify the type of client (e.g. public fund, endowment, corporate, or private investor).
Also provide a list of former clients, with contact person, address and telephone number, who
have discontinued their relationship with your firm in the past five years and state the reasons
the client discontinued the relationship. Please send a copy of the reference authorization
letter to all listed contacts. Please also send a copy of the authorization letter to TRS.

A representative list of investors, including all institutional investors, is attached in
Exhibit F. The entire list of investors is available in our due diligence room.

68. Provide a complete current investment list with the name, address and telephone number of
the CEO for each investment. Also provide a complete list of liquidated investments with the
name, address and telephone number of the CEO for each investment. Provide a complete
list of contact persons, addresses and their telephone numbers for co-investors and/or
financing sources in any of the investments listed. Please send a copy of the reference
authorization letter to all listed contacts. Please also send a copy of the authorization letter to
TRS.

Attached in Exhibit F.

69. Provide a list of all legal firms, audit firms, and principal banking relationships your firm has
used in the last five years, with contact name, address and phone number, and any other
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relevant information. Please send a copy of the reference authorization letter to all listed
contacts. Please also send a copy of the authorization letter to TRS.

Attached in Exhibit F.

Other

70. Include any additional information that TRS should be aware of to complete the due diligence
process.

At a previous meeting, we provided a copy of our proprietary Human Capital
Assessment manual. We encourage you to review that along with this questionnaire to

further illustrate the critical role human capital plays in our investment analysis and
portfolio management.
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The undersigned hereby attests that the information provided herein is true and accurate. The
undersigned also acknowledges that he/she is aware that pursuant to the Illinois Pension Code, 40
ILCS 5/16-198 that “any person who knowingly makes a false statement or falsifies or permits to
be falsified any record of this Retirement System in any attempt to defraud such System as a
result of such act, or intentionally or knowingly defrauds this Retirement System in any manner
is guilty of a Class A misdemeanor.”

Sterling Venture Partners II, L.P.

Daniel W. Rosenberg
Partner
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SVP II Organizational Chart

Eric D. Becker, Michael G. Bronfein, Daniel W. Rosenberg,
Managing Partner Managing Partner Partner

Investment Professionals
Stephen A. Thompson, Principal, HR
Jeffrey B. Moss, Vice President
George E. Watson, Vice President
Paul Jan, Senior Associate

Administrative & Management
Lynn Dymond, Acting CFO
Linda Hurley, Assistant
Leanne White, Assistant
Connie Stevens, Assistant

Years as an
Years with Investment | Years of PE
Key Employee - SVP Professional | Experience Education
Eric Becker 20 20 ' 20 - | University of Chicago
Michael Bronfein B 5 14 5 | BS - Univ. of Baltimore, CPA
Daniel Rosenberg 5 15 5 | BA — Duke University
: L ' { MBA - Northwestern
Steve Thompson 4 N/A 5 BA - Hardin-Simmons
o . | MA - Columbia Southern
Jeffrey Moss 0 6 3 | BS - Indiana University
o ' ‘ MBA - Wharton
George Watson [ 6 2 BA - Duke University
- MBA - Northwestern
Paul Jan 3 5 3 AB - Washington Univ.
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Biographies

Eric D. Becker - Managing Partner

Eric is a co-founder of Sterling Venture Partners, and is a Managing Member of the general
partner of SVP I and SVP II and, along with Michael Bronfein, is responsible for their
management.

Eric has twenty years of experience building and operating, as well as investing in, more than 30
companies. He has served as an investor, founder, CEQ, and director. Eric has coached CEOQOs,
structured transactions, and advised on strategic planning and board development.

In 1983, Eric co-founded and served as a managing general partner of Sterling Capital, Ltd. Eric
served as Chairman and CEO of Tango Communications, a Sterling portfolio company, prior to
its successful sale to a public company. He now leads the business services and industrial
technology investments for Sterling Venture Partners.

Eric serves on the board of three SVP I portfolio companies: Argent Trading, Ecovation, and

Woodhaven Health Services. He previously served on the board of Cognitive Concepts prior to
its sale in 2003.

Eric currently serves on the board of the Maryland/Isracl Development Center, the Port Discovery
Children’s Museum, and the Garrison Forest School. He and his wife, Jill, have served as co-
chairs of the Society for Excellence in Television for Maryland Public Television. Eric is the past
Chairman of the Washington-Baltimore Young Presidents Organization (YPO). He attended the
University of Chicago.

Michael G. Bronfein - Managing Partner

Michael is a co-founder of Sterling Venture Partners, and is a Managing Member of the general
partner of SVP I and SVP Il and, along with Eric Becker, is responsible for their management.

Prior to joining Sterling, Michael served as Chairman, President, CEO, and co-founder of
NeighborCare® (NASDAQ: NCRX). Started as a single drugstore, under Michael’s leadership,
NeighborCare® grew to become a leading national specialty distributor and provider of
pharmaceutical services to the long-term care and managed care industries. In 1996, Michael led
the sale of NeighborCare® to Genesis Health Ventures (NYSE: GHV), after which he served as
President and CEO of the NeighborCare® division of Genesis. Under his continued leadership,
NeighborCare® grew from approximately $200 million in revenues in 1996 to approximately $1
billion in revenues with EBITDA in excess of $120 million in 1999.

Michael also founded HealthObjects Corporation, initially a division of NeighborCare®, which
was later spun out as a separate company, to develop point of care and supply chain management
software for the long-term care industry. Michael led the sale of HealthObjects to GHV in 1999.

Prior to joining NeighborCare®, Michael was employed at Signet Bank for nine years, the last
four years of which he served as Senior Vice President responsible for asset-based, leveraged
buyout and structured finance lending throughout the bank’s geographic region. Signet Banking
Corporation was a $12 billion regional banking corporation serving the Mid Atlantic market.
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Paul Jan - Senior Associate

Paul joined Sterling Venture Partners as an associate to evaluate prospective investments and
support the partners and principals in their work with existing portfolio companies. Paul’s areas
of focus include business services and industrial technology.

Before joining Sterling, Paul was an associate at ABN AMRO Private Equity in Chicago, IL,
where he focused on venture capital investments in a variety of technology verticals. Prior to that,
Paul was an investment banking analyst in Lehman Brothers’ Technology Group in San
Francisco and Menlo Park, California, where he worked on equity and mergers and acquisitions
transactions for clients such as ADC Telecommunications (ADCT), Pemstar (PMTR), Integrated
Circuit Systems (ICST), and Tut Systems (TUTS).

Paul serves on the board of Wide Angle Community Media and is a volunteer with the Maryland
SPCA. He graduated with honors from Washington University in St. Louis with a double major
in biochemistry and finance.
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Steve is responsible for the human capital component of BVA and is the creator of our
proprietary management and organizational assessment processes. As such, he is integrally
involved in all aspects of due diligence and portfolio management. Steve works with portfolio
company managers on staffing and recruiting needs as well as the implementation of human
resources best practices.

Steve received a BA from Hardin-Simmons University and an MS in Human Resources
Management from Columbia Southern University.

Jeffrey B. Moss — Vice President

Jeffrey is a Vice President at Sterling Venture Partners where he is responsible for identifying,
evaluating, and executing prospective investments and working with portfolio companies to
leverage opportunities for growth and operational efficiencies. Jeffrey’s primary areas of focus
include the business services and information technology industries.

Prior to joining Sterling, Jeffrey was an Associate at Summit Partners, a $5.5 billion private
equity firm, where he invested over $65 million in FleetCor Technologies, ProClarity
Corporation, and World Wide Technology. In addition, Jeffrey worked with a number of
Summit’s portfolio companies in developing strategies for new business opportunities, initiating
strategic partnerships with third parties, and evaluating liquidity alternatives. Before Summit,
Jeffrey was an investment banker at Donaldson, Lufkin & Jenrette where he assisted companies
in raising over $1.5 billion across the technology, healthcare, and business services sectors.

Jeffrey received his BS with High Distinction in Finance and Accounting from Indiana University
and a MBA from The Wharton School at the University of Pennsylvania.

George E. Watson — Vice President

George Watson is a Vice President at Sterling Venture Partners where he is responsible for
evaluating prospective healthcare investments and supporting the partners and principals in their
work with existing portfolio companies.

Before joining Sterling, George was a member of the healthcare group at GE Equity (GE
Capital’s private equity business) in Bethesda, MD and Stamford, CT, where he focused on
venture capital investments in healthcare services, medical technology and healthcare IT
companies. Prior to that, George was an investment banking associate and analyst in Merrill
Lynch’s Mergers and Acquisitions Group in New York and NationsBanc Montgomery Securities’
Healthcare Group in San Francisco and Charlotte.

George has a BA from Duke University and a MBA from Northwestern University’s Kellogg
Graduate School of Management.
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Michael serves on the board of four SVP I portfolio companies: Vocus, VISICU, Artromick
International, and Woodhaven Health Services. He previously served on the board of the
Chauncey Group prior to its sale in 2003.

Michael is a member of the healthcare advisory board of the Johns Hopkins Bloomberg School of
Public Health. In addition, Michael serves as Vice-Chairman of the Board for the Port Discovery
Children’s Museum and the Baltimore Symphony Orchestra.

Michael received Ernst &Young’s Entrepreneur of the Year Award in 1994 for the development
of the NeighborCare® concept.

Michael received a BS in Accounting from the University of Baltimore and is a Certified Public
Accountant (non-practicing).

Daniel W. Rosenberg - Partner

Danny is a co-founder of Sterling Venture Partners. He, along with Eric and Michael, has been
responsible for the investment and oversight of SVP L.

Prior to joining Sterling, Danny was an investment banker at Vector Securities International,
where he focused primarily on transactions in healthcare service and medical device companies.
Prior to Vector, Danny was a Vice-President of acquisitions at Heitman Financial where he was

responsible for the acquisition and asset management of more than $250 million of commercial
real estate.

Danny serves as a director of three SVP I portfolio companies: SterilMed, Centerre Healthcare,
and Argent Trading, and serves as a board observer at Woodhaven Health Services. He
previously served on the board of Cognitive Concepts prior to its sale in 2003.

Danny is a founding member of the Illinois Venture Capital Association, where he currently
serves as chair of the education and events committee, and on both the board and executive
committee. Danny is also a charter member of the Mid-America Healthcare Investors Network.

Danny received his BA from Duke University and an MBA from Northwestern University’s
Kellogg School of Management.

Stephen A. Thompson - Principal and Human Resources Executive

Steve was a founding team member of SVP I and serves as the Human Resources Executive for
the General Partner. He has extensive experience in implementing systems, processes, and
structures that have enabled organizations to accelerate their growth and success through focused
human resource management. He brings over twenty-five years of business and human resources
experience to Sterling. Steve has served as Senior Vice President of Human Resources for
NeighborCare® and Vitalink Pharmacy Services, Inc. His previous experience also includes
human resources positions with Datapoint Corporation, ManorCare, and Gulf + Western.
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Exhibit D

Sterling Venture Partners I Portfolio Overview

Fund Name: Sterling Venture Partners 1
Manager:  Sterling Venture Partners

Security Inv Realized Current Total

Company Name InvDages Location InvStage () Type Ameount Amount Yalue ) Yalue
Versient 2000 MD Early Series A Preferred 3 2133681 $ - 8 - $ -
3Qu0 MD Early Series A Preferred 03431 - - -
2Q MD Early Subordinated Debt 1.040.560 - - -
4Q01 MD Early Series B Preferred 663.511 - - -
5,343,183 - - -
TidePoint 2Q00 MD Early Series A Preferred 3547440 - - -
4Q00 MD Early Series A Preferred 2.198.823 - - -
5.746.263 - - -
Larscom 3Q00 MD Early Series C Preferred 2.034.670 1.276.608 - 1,276,608
AdaptiveTrade 3Q00 MD Early Series B Preferred 3551722 - 190,000 190,000
VISICU 4000 MD Early Series B Preterred 4.118.167 + 4.118.167 4,118,167
1Q02 MD Early Series C Preferred 605,622 - 6015.622 605,622
202 MD Early Series C Preferred 482.573 - 482.573 482,573
5.206.362 - 5.206.362 5,206,362
Cognitive Concepts 4Qon L Expansion Series B Preferred 4057000 6.439.108 1O3R.774 7,477,882
Vocus 2Q01 MD Expansion Series B Preferred 4,020,500 - 4020.500 4,020,500
1Q03 MD Expansion Series C Preferred 1.010.036 - 1.010.036 1,010,036
5030536 - 5.030.536 5,030,536
Corechange 2001 MA Expansion Series C Preferred 4.000.000 - - -
3Q0m MA Expansion Series C Preferred A00.000 338,603 61.397 400,000
4,400,000 338,603 61,397 400,000
Argent Trading 2001 NY Early Series B Preferred 4,184,485 - 2413704 2413,704
4Q02 NY Early Series C Preferred 843,061 - 486.296 486,296
5.027.546 - 2.900.000 2,900,000
Viaken Systems / VS Acquisition 3Qul MD Early Series B Preferred 3.500,0(K) - - -
2Q02 MD Early Common + Series A Pref. 1.505.031 212577 - 212,577
5,005,031 2125717 - 212,577
KnowledgeStorm 4Q0t GA Early Series A Preferred 3.009.141 - 3009.i41 3,009,141
202 GA Early Series A Preferred 1.007.993 - 1.007.993 1,007,993
1004 GA Expansion Series B Preferred 702,944 - 702,944 702,944
4.720078 - 4.720.078 4,720,078
Ecovation (formerly AnAerobics) 302 NY Early Series A Preferred - 2.684.259 2,684,259
1Q03 NY Early Series A Preferred 1.342.620 - 1.342.620 1,342,620
104 NY Expansion Series A Preferred 1.929.803 - 1.926.803 1,929,803
5,956,682 - 5,956,682 5,956,682
Optum (formerly V3 Systems) 3002 NC Expansion Series A Preferred 4052.778 - 475.826 475,826
Centerre Healthcare 2Q02 MO Series A Preferred 775412 - 715412 775,412
4Q03 MO Series A Preferred 322,000 - 322000 322,000
104 MO Series A Preferred 822.368 - 822.368 822,368
1,919,780 - 1,919,780 1,919,780
SterilMed 1Q03 MN Expansion Series A2 Preferred .2 - . 2,529,219
Artromick International Q3 OH Expansion Common Stock 4814063 - 4814063 4,814,063
eCredit 2Q03 MA Expansion Series B1 Preferred 3.537.066 - 3.537.066 3,537,066
Chauncey Group 1Qo03 NJ Expansi Pref. Membership Interest 2.678.362 S.078457 2.300.000 7378457
‘Woodhaven Pharmacy 2Q03 MD Expansion Series A Preferred 3.365.006 - 4.363.006 4,365,006
1Q04 MD Expansion Series A Preferred 727300 - 727500 727,500
5092506 - 5402506 5,092,506
Total, Gross of Fees $ 80722846 $ 13,345353 $ 45,772,289 § 59,117,642

Fees to Date 12205436

(1) At time of investment
{2) All of the unrealized investmenis in Exhibit D are valued at the lower of cost or market as promulgated by GAAP, and do not reflect the substantial value that
has been created but not yet realized.
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Exhibit F

Institutional Investors

Boston Retirement Board
* Contact Consultant First*

Bill Monagle (Consultant)
CRA Rogers Casey

800 South Street

Suite 250

Waltham, MA 02453
(781) 810-1517

Robert E. Tierney

Boston City Hall, Room 816
Boston, MA 0221

(617) 635-2805

Type of Investor: Institutional

M.B.T.A. Retirement Board
* Contact Consultant First*

Bill Monagle (Consultant)
CRA Rogers Casey

800 South Street

Suite 250

Waltham, MA 02453
(781) 810-1517

Karl E. White

One Washington Mall, 4™ Floor
Boston, MA 02108

(617) 222-5266

Type of Investor: Institutional

BT Investment Partners

**We recently learned that BT sold its
entire portfolio to Landmark. We do not
yet have a contact person there.

Type of Investor: Institutional

New Hampshire Retirement System
J.P. Singh

4 Chenell Drive

Concord, NH 03301

(603) 271-3351

Type of Investor: Institutional

Pennsylvania Public School

Employees’ Retirement System
Charles Sgiller

5 North 5™ Street, 4™ Floor
Harrisburg, PA 17101

(717) 720-4720

Type of Investor: Institutional

Phoenix Life Insurance Company
Paul M. Chute

56 Prospect Street, 1* Floor
Hartford, CT 06115

(860) 403-5594

Type of Investor: Institutional

Pratt Street Venture XIII, LLC
Steven J. Banks

T. Rowe Price

100 East Pratt Street, 13" Floor
Baltimore, MD 21202

(410) 345-4964

Type of Investor: Institutional

Sinclair Broadcast Group, Inc.
Leonard Ostroff

10706 Beaver Dam Road
Cockeysville, MD 21030
(410) 568-1603

Type of Investor: Institutional
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Exhibit F

Private Investors

ohn Miller
CEO
North American Corporation
2101 Claire Court
Glenview, IL 60025
(847) 832-4212
Type of Investor: Private

Ken Whipple
Chairman and CEO

CMS Energy

Fairlane Plaza South

330 Town Center Drive
Suite 1100

Dearborn, Michigan 48236
(313) 982-8866

Type of Investor: Private

Jeff McClusky

President

Jeff McClusky & Associates Marketing & Promotion
1644 North Honore

Chicago, IL 60622

(773) 938-1212

Type of Investor: Private

Steven B. Fader

CEO

Atlantic Automotive

23 Walker Avenue
Baltimore, MD 21208
(410) 415-0500

Type of Investor: Private

William Jews
President & CEO

CareFirst BlueCross BlueShield
10455 Mill Run Circle

Owings Mills, MD 21117
(410) 998-5252

Type of Investor: Private
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Exhibit F

References from Current Investments

Investment Investment CEO Co-Investors
Argent Trading John Ende The Pritzker Organization
521 Fifth Avenue Juan Carlos Duque
29th Floor 200 West Madison Street, Suite 3800
New York, NY 10175 Chicago, Illinois 60606-3414
(646) 227-5628 312-920-2192
Phoenix Life
Paul Chute

56 Prospect Street, 1* Floor
Hartford, CT 06115
(860) 403-5594

Artromick International J.M. Romick Sterling Capital Partners
4800 Hilton Corporate Drive 1033 Skokie Boulevard
Columbus, OH 43232 Northbrook, IL
(614) 322-3339 847-412-6200
Prism Opportunity Fund
Robert A. Finkel
444 North Michigan Avenue
Suite 1910
Chicago, IL 60611-3977
(312) 464-7910
Centerre Healthcare Corp. John Lewis Pacific Venture Group
7733 Forsyth Boulevard Eve Kurtin
Suite 1200 16830 Ventura Boulevard
St. Louis, MO 63105 Suite 244
(314) 889-7002 Encino, CA 91436

818-990-4141 x-102

River Cities Capital Funds
Carter McNabb

221 East 4th Street

#1900

Cincinnati, OH 45202
513-621-9700 x-214
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Exhibit F

References from Current Investments

Investment Investment CEO Co-Investors
Centerre Healthcare Corp. Baird Venture Partners
continued Gordon Pan
227 W. Monroe Street
Suite 2200

Chicago, IL 60606
312-609-5498

RiverVest Capital

Tom Melzer

7733 Forsyth Boulevard
Suite 1650

St. Louis, MO 63105
(314) 726-6700

Ecovation Diane Creel Cordova Ventures

(Formerly AnAerobics) Eastgate Square Carl Ryden
50 Square Drive, Suite 200 2500 Northwinds Parkway, Suite 475
Victor, NY 14564-1099 Alpharetta, GA 30004
(585) 393-4930 x 220 (678) 942-0322

Alliant Energy

John Helbling

PO Box 351

Cedar Rapids, IA 52406-0351
(319) 786-7290

Roser Ventures
Chris Roser

1105 Spruce Street
Boulder, CO 80302
(303) 443-7935

Cargill Ventures

David C. Patchen

15407 McGinty Road West, MS68
Wayzata, MN 55391-2399

(952) 742-2214
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Exhibit F

References from Current Investments

Investment Investment CEO Co-Investors
eCredit Jeffrey P. Dickerson Apex Venture Partners
20 CareMatrix Drive Lon Chow
Dedham, MA 02026 225 W. Washington Street
Suite 1500

Chicago, IL 60606
(312) 857-2036

Internet Capital Group
Kamal Advani

690 Lee Road

Suite 310

Wayne, PA 19087
(610) 727-6906

KnowledgeStorm Kelly Gay Apex Venture Partners
2520 Northwinds Parkway Lon Chow
Suite 300 225 W. Washington Street
Alpharetta, GA 30004 Suite 1500

Chicago, IL 60606
(312) 857-2036

LiveOak Equity Partners
Jim Gilbert

2500 Northwinds Parkway
Suite 325

Alpharetta, GA 30004
(678) 393-9909

Total Technology Ventures

W. Thomas Smith

1230 Peachtree Street, Suite 1150
Atlanta, GA 30309

(404) 347-8401

Imlay Investments

Sig Mosley

945 E. Paces Ferry Rd.
Suite 2450

Atlanta, GA 30326
(404) 239-1799
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Investment

SterilMed

Visicu, Inc.

Exhibit F

Investment CEO

Brian Sullivan

11400 73rd Avenue North
Maple Grove, MN 55369
(763) 488-3356

Frank Sample

2400 Boston Street
Suite 302

Baltimore, MD 21224
(410) 246-5373

References from Current Investments

Co-Investors

First Analysis

Jim MacDonald

The Sears Tower, Suite 9500
233 South Wacker Drive
Chicago, IL 60606
312-258-7124

Prism Opportunity Fund
John Hoesley

444 N. Michigan Avenue
Suite 1910

Chicago, IL 60611
312-464-7904

Ascension Health Ventures
Matt Hermann

4600 Edmundson Road

St. Louis, MO 63134
314-733-8112

Abell Foundation

Nora Zeitz -now with Johns Hopkins Institute
Associate Provost

Wyman Park Building

Suite W407

3400 N. Charles Street

Baltimore, MD 21218

(410) 516-7874

Cardinal Health Ventures
John Clarke

221 Nassau Street
Princeton, NJ 08542-4601
(609) 924-6452
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Exhibit F

References from Current Investments

Investment Investment CEO Co-Investors
Visicu, Inc. Pacific Venture Group
continued Ralph Sabin

114 Pacifica, Suite 270
Irvine, CA 92618
(949) 753-0490

Partech International

Tom McKinley

50 California Street, Suite 3200
San Francisco, CA 94111

(415) 788-2929 x107

Envest

John Garel

2101 Parks Avenue, Suite 401
Virginia Beach, VA 23451
(757) 437-3000

Vocus, Inc. Rick Rudman Edison Venture Fund
4296 Forbes Boulevard Gary P. Golding
Lanham, MD 20706 1420 Springhill Road #420
(301) 459-2590 x 6001 McLean, VA 22102

(703) 903-9546

Lazard Technology Partners
Kevin J. Burns

5335 Wisconsin Avenue NW
Suite 410

Washington, DC 20015
(202) 895-1505

Woodhaven Pharmacy Barry Schepp No Co-Investors
9006 Yellow Brick Road
Baltimore, MD 21037
(410) 927-8401
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Investment
Adaptive Trade

The Chauncey Group International

Cognitive Concepts

Corechange, Inc.

Exhibit F

References from Liquidated Investments

Investment CEQ

Karl Salnosky

6 Montgomery Village Avenue
5th Floor

Gaithersburg, MD 20879
(240) 632-9770 x 101

Michael J. Fitton
664 Rosedale Road
Princeton, NJ 08540
(609) 720-6612

Andrew Morrison
990 Grove Street
Suite 300
Evanston, IL 60201
(847) 570-3588

Charles Kane

Ten Canal Park

Cambridge, MA 02141

(617) 949-1522

(current CFO of Aspen Technology)

Co-Investors

Giza GE Partners

Zvi Schecter

Ramat Aviv Tower
12th Floor

40 Einstein Street

P.O. Box 17672

Tel Aviv, Isreal 61172
972 (3) 6402323

No Co-Investors

Graystone/Portage Venture Partners
Matt McCall

One Northfield Plaza

Suite 530

Northfield, IL 60093

(847) 446-9460 x-14

KB Partners

Robert Garber

1101 Skokie Boulevard
Suite 260

Northbrook, IL 60062
(847) 714-0444 *815

HarbourVest Partners

Ofer Nemirovsky

1 Financial Center, 44th Floor
Boston, MA 02111

(617) 348-3713

ABN AMRO Private Equity

Dan Foreman

208 South LaSalle Street, 10th Floor
Chicago, IL. 60604

(312) 855-7074
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Exhibit F

References from Liquidated Investments

Investment Investment CEO Co-Investors
Exelon Corporation
Manus McHugh
2301 market Street, S8-4, P.O. Box 86
Philadelphia, PA 19101-8699
(215) 841-5104

Xcelera

Gustav M. Vik

20, ave de Grande Bretagne
Monte-Carlo MC-98000
Monaco

377 99 99 91 61

UBS

Lawrence Handen
299 Park Ave.

24th Floor

New York, NY 10171
(212) 821-5652

Larscom/Woodwind Communications Not Available Boulder Ventures
Larry Macks
4750 Owings Mills Blvd
Owings Mills, MD 21117
(443) 394-368

Novak Biddle

Jack Biddle

7501 Wisconsin Avenue
East Tower, Suite 1380
Bethesda, MD 20814
(240) 497-1910

TidePoint Not Available FBR Technology Venture Partners
Gene Riechers (now with Valhalla)
Valhalla Partners
1650 Tysons Blvd.
McLean, VA 22102
(703) 448-1400
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Investment

V3/Optum

Viaken/VSA Corp.

Versient

Exhibit F

References from Liquidated Investments

Investment CEO

Ashley Campbell

2701 N. Rocky Point Drive
Suite 1250

Tampa, FL 33607

(800) 430-1312

Keith O. Elliston, Ph.D.
We were unable to obtain current
contact information

Kenneth H. Wahler
10919 McCormick Road
Hunt Valley, MD 21031
(410) 584-7200

Co-Investors

Abell Foundation

Nora Zeitz (now with Johns Hopkins)
Associate Provost

Wyman Park Building

Suite W407

3400 N. Charles Street

Baltimore, MD 21218

(410) 516-7874

Space Vest

Ransom "Randy” Parker

11911 Freedom Drive, Suite 500
Reston, Virginia 20190

(703) 904-9800

Draper Atlantic

Thanasis Delisthasis

11600 Sunrise Valley Drive, Suite 420
Reston, VA 20191

(703) 563-4106

Core Capital

Mark Levine

901 15th Street, NW, 9th Floor
Washington, DC 20005

(202) 589-0090

Mid-Atlantic Venture Funds
Tom Smith

11710 Plaza America Drive
Suite 120

Reston, VA 20190
703-904-4125

Mid-Atlantic Venture Funds
Tom Smith

11710 Plaza America Drive
Suite 120

Reston, VA 20190
703-904-4125
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" Exhibit F

References from Liquidated Investments

Investment Investment CEO Co-Investors
Abell Foundation
Nora Zeitz (now with Johns Hopkins)
Associate Provost
Wyman Park Building
Suite W407
3400 N. Charles Street
Baltimore, MD 21218
(410) 516-7874

eMedia Club

John May

402 Maple Avenue West
Vienna, Virginia 22180
703-255-4930
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Exhibit F

References from Professional Firms

Accounting Firms

Ernst & Young LLP
David W. Jones, Partner
621 East Pratt Street
Baltimore, MD 21202
(410) 783-3762

KPMG, LLP

Allen R. Westergard, Partner
1660 International Drive
McLean, VA 22102

(703) 286-8370

PriceWaterhouseCoopers
David W. Smalstig, Director
PricewaterhouseCoopers
One North Wacker
Chicago, IL 60606

(312) 298-3257

Banking Institutions

Comerica Bank

April Young, SVP

11921 Freedom Drive, Suite 920
Reston, VA 20190

(703) 689-3768

Mercantile-Safe Deposit & Trust
Company

Ken Bourne, EVP

Two Hopkins Plaza, 2nd Floor
Baltimore, MD 21203

(410) 237-5753

Legal Contacts

Hogan & Hartson

Michael Colglazier, Esq., Partner
111 South Calvert Street, Suite 1600
Baltimore, MD 21202

(410) 659-2777

Katten Muchin Zavis Rosenman
Saul E.Rudo, Esq.

525 W. Monroe Street, Suite 1600
Chicago, IL 60661-3693

(312) 902-5664

Piper Rudnick LLP
George J. Nemphos, Partner
6225 Smith Avenue
Baltimore, MD 21209-3600
(410) 580-4225

Testa, Hurwitz & Thibeault, LLP
Stephen T. Mears, Attorney of Law
125 High Street

Boston, MA 02110-2704

(617) 248-7000
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